
City Wide is a professional sales and management 
opportunity in the growing $100 billion building 
maintenance industry.

Our unique business model 
is the difference!

City Wide Maintenance utilizes a B2B business model to o�er a 
compounding repeat revenue stream. City Wide provides more 
than 20 di�erent building maintenance services to all types of 
commercial clients from coast to coast. The City Wide business 
model is not about directly providing the services through your 
own employees, but rather utilizes a unique network of Service 
Providers.  This allows us to focus on what we do best: selling 
services and managing the process. 

Major market opportunities available

City Wide franchise owners have exclusive rights to major 
metro markets with populations of 500,000 or more.  Every 
business within your large, exclusive territory is a prospect.

Selling and managing

The primary responsibility of a City Wide franchise owner is 
to manage your sales team and build lasting relationships 
with clients and Service Providers.  The only thing you are 
limited by is your own abilities.

Proven successful

The City Wide business model has proven successful since 
1961. We perfected the model �rst and only then did we 
choose to grow through franchising.

The Franchise Opportunity for 
Entrepreneurial Sales People 
& Sales Managers 

Please note we are not accepting inquiries from HI, ND or SD.

8460 Nieman Rd. Lenexa, KS 66214
866.887.4029
www.gocitywide.com
www.citywidefranchise.com

Why It Works:

If you have approximately $200,000 to invest and have 
a strong background in sales and/or sales management 
and want to learn more about what we are looking for in 
a franchise owner, please contact us TODAY!

·   Compounding growth through automatically  
    renewing contracts
·   High growth potential
·   20 di�erent ways to open an account
·   Requires few employees 
·   Industry is virtually recession-proof
·   Capitalizes on outsourcing
·   Spend time growing your business, not 
    performing daily operations 
·   O�er a wide range of high-demand services
·   Requires little or no equipment 
·   Professional business-to-business market, not residential
·   Proven business model has worked successfully since 1961 !


